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Introduction to Pretium
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Firm Average investment Total AUM! across Employees? Investment
inception professional experience three core strategies globally professionals
I As of September 30, 2022. As of September 30, 2022. Assets Under Management (“AUM”) information displayed herin is for informational purposes only. AUM figures include total gross assets (including any leverage),

as well as committed but as-yet unfunded capital commitments of the applicable investment vehicle. Firm AUM is as of September 30, 2022 and has not been audited by an independent auditor and, as such, is subject to
adjustment, which could be material. Historical information is accurate as of the date indicated.
2 Employee count includes investment, infrastructure and operating company personnel as of September 30, 2022.
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Pretium Strategy Overview
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| » Largest owner and operator of single-family rental r Experienced investor in both new r Multiple capabilities across loans, structured
1 homes with 89,000 homes managed across 30+ origination and seasoned whole loan credit and legal opportunities
| markets? mortgages
|
! r CLO capabilities through in-house franchise
: r Seek to achieve operating efficiencies and » Supported by asset sourcing engines and
I industry-leading margins by leveraging high-touch mortgage servicer
| technology and scale r Legal investment team with litigation, intellectual
I property, and damages experience
1 r Integrated analytics platform improves
I decision-making across asset selection,
: underwriting and asset management r Team of fundamental credit analysts, bankruptcy
I work-out specialists, structured traders, and
I litigation specialists
|
|
|
1

As of September 30, 2022. Assets Under Management (“AUM”) information displayed herein is for informational purposes only. AUM figures include total gross assets (including any leverage), as well as committed but
as-yet unfunded capital commitments of the applicable investment vehicle. Firm AUM is as of September 30, 2022 and has not been audited by an independent auditor and, as such, is subject to adjustment, which could
be material. Historical information is accurate as of the date indicated.

2 Data as of September 30, 2022.
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Vertically-Integrated Residential Investment Strategy

Investment Strategy

The U.S. residential sector is a 9 Real Estate
material, investable asset class that Q

requires complex, operational J \o

expertise to access for investment Residential Credit

Pretium provides American Equity Vertical-integration enabled by
Life access in a customized fashion: operational expertise

» Collaborate on key terms
and risk management

Operating and Portfolio Companies

¥ Proprietary, ongoing supply

PROPERTY MANAGER LENDING PLATFORMS

Progress D) Deephaven

Ongoing asset management and
servicing drive consistent performance

¥ Vertical-integration MORTGAGE SERVICER

G ena?les Vz.llue creation s selene A Anchorloans
over the lifecycle of
the asset

Statements throughout these materials, including these regarding the opportunity, Pretium’s advantages and the market represent the opinions and beliefs of Pretium. There can be no assurance that these will
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Potential Opportunities for AEL Target Strategies

Broad expertise drives diverse opportunities and allows us to tailor strategies that meet AEL's goals

Category Asset

Target Characteristics

»  Non-QM Loans

New Origination

Loans

¥ Bridge Loans

v New Construction
Real Estate ¥ Single-Family Rentals

! After repair loan to value.

Self-Employed & Investor Borrowers
65-75 Average LTV
720+ Average FICO Score

Experienced Developers and Builders
65-75 Average ARLTV!
720+ Average FICO Score

3 - 4 Bedroom Single-Family Home
~$2,000 Monthly Rent
Age: Year 2000 or Newer

There is no assurance that Pretium will be able to execute on the investment program described above and modifications to the foregoing may be made.
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Market Dynamics and Tailwinds

Existing deficit, aging stock, and generational shift in housing is driving massive opportunity

4mm deficit in U.S. housing
today-2
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Over 50% growth in median age of

owner-occupied housing®

(in years)
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Transformational shift in home
ownership occurring®

Silent Generation

B oo
4%

Boomers
29%
24%
cenxere [ 24%
22%
26%
Millennials - ’
43%
| 2%
Gen Z
2%
- 30% 60%

m Seller Buyer

1U.S. Census Bureau, New Residential Construction, New Privately-Owned Housing Units Started retrieved via Bloomberg Weighted Average Consensus, as of Sept. 2021.
2 U.S Census, New Privately Owned Housing Units Completed, Square Feet of Floor Area in New Single-Family Houses Completed. Annual data, 1968-2020. Housing completions reflective of single-family units

3 American Housing Survey, U.S. Census Bureau; National Association of Home Builders.

42022 NAR Home Buyers and Sellers Generational Trends. Boomers represents both Older Boomers and Younger Boomers; Millennials represents both Older Gen Y / Millennials and Younger Gen Y / Millennials.
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Important Disclosures

This presentation was prepared exclusively by Pretium for the benefit and internal use of AEL (the “Recipient”) at the Recipient’s request. None of the materials, nor any content, may be
altered in any way, transmitted to, copied, reproduced or distributed in any format in whole or in part to any other party without the prior express written consent of Pretium. As used in this
presentation, “Pretium” refers to Pretium Partners, LLC and/or its affiliates.

These materials do not constitute, or form part of, any offer to sell or issue interests in an investment vehicle or any other entity. Any such offer or solicitation will be made solely by means of
a definitive offering document, which will describe the actual terms of any securities offered and will contain material information regarding the securities. Any information contained herein
will be superseded by information delivered to Recipient as part of an offering document. No representation, warranty or undertaking, express or implied, is given as to the accuracy or
completeness of the information or opinions contained herein.

Past performance is not necessarily indicative of future results and there can be no assurance that targeted returns will be achieved. There can be no assurance that Pretium will achieve
results comparable to or that the returns generated will equal or exceed those of other investment activities of Pretium or that Pretium will be able to implement its investment strategy or
achieve its investment objectives. Pretium does not make any representation or warranty, express or implied, regarding future performance.

Certain information contained in these materials constitute “forward-looking statements,” which can be identified by the use of forward-looking terminology such as “may,” “will,” “should,”
“seek,” “expect,” “anticipate,” “project,” “estimate,” intend,” continue,” “target,” “plan,” “believe,” the negatives thereof, other variations thereon or comparable terminology. Due to various
risks and uncertainties, actual events or results of the actual performance of an investment vehicle or strategy may differ materially from those reflected or contemplated in such forward-
looking statements.

” o« » o« ” o« » o« » «

Certain information contained in this presentation has been obtained from published and non-published sources prepared by third parties, which, in certain cases, have not been updated
through the date hereof. While such information is believed to be reliable, Pretium has not independently verified such information nor does it assume any responsibility for the accuracy or
completeness of such information. Except as otherwise indicated herein, the information, opinions and estimates provided in this presentation are based on matters and information as they
exist as of the date these materials have been prepared and not as of any future date and will not be updated or otherwise revised to reflect information that is subsequently discovered or
available, or for changes in circumstances occurring after the date hereof.

NOTICE TO NON-US RESIDENTS

IT IS THE RESPONSIBILITY OF ANY PERSONS RECEIVING THESE MATERIALS TO INFORM THEMSELVES OF AND TO OBSERVE ALL APPLICABLE LAWS AND REGULATIONS
OF ANY RELEVANT JURISDICTIONS. PROSPECTIVE INVESTORS SHOULD INFORM THEMSELVES AS TO THE LEGAL REQUIREMENTS AND TAX CONSEQUENCES WITHIN
THE COUNTRIES OF THEIR CITIZENSHIP, RESIDENCE, DOMICILE AND PLACE OF BUSINESS WITH RESPECT TO THE ACQUISITION, HOLDING OR DISPOSAL OF ANY
UNITS, AND ANY NON-U.S. EXCHANGE RESTRICTIONS THAT MAY BE RELEVANT THERETO.
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